
Sales Account Executive, Edtech

募集職種

採⽤企業名
MyJoVE Corporation

⽀社・⽀店
JoVE  

求⼈ID
607369  

業種
ソフトウエア  

雇⽤形態
正社員  

勤務地
東京都 23区

給与
600万円 ~ 700万円

更新⽇
2025年06⽉18⽇ 00:00

応募必要条件

職務経験
3年以上  

キャリアレベル
中途経験者レベル  

英語レベル
ビジネス会話レベル  

⽇本語レベル
流暢  

最終学歴
⼤学卒： 学⼠号  

現在のビザ
⽇本での就労許可が必要です  

募集要項

JoVE is the world-leading producer and provider of science video solutions with the mission to improve scientific research
and education. Millions of scientists, educators and students use JoVE for their research, teaching and learning. Our
institutional clients comprise over 1,000 universities, colleges, and biopharma companies, including such leaders as Harvard
University, The University of Tokyo, Teikyo University, Showa University. As a rapidly growing company, with offices in the
North America, EMEA and Asia servicing clients in over 60 countries, we are seeking talented and ambitious individuals to
join our company.

The Role

We are looking for dedicated sales professionals to drive the adoption of JoVE products at universities, and colleges. If you're
eager to advance your career in sales and grow with a dynamic team, this is the perfect opportunity for you.

Responsibilities:
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Own full sales cycle, from prospecting to close. Meet or exceed sales goals.
Craft and execute your territory sales plan.
Conduct daily outreach to build & progress new business opportunities and to maintain the existing book of business.
Present the product, online and in-person, to researchers, teaching faculty, and academic librarians.
Analyze market trends and make data-driven decisions on priorities in your work.
Proactively communicate with clients and users through emails, calls and in-person meetings.
Work effectively with team members in customer success and marketing to deliver on sales targets.
Attend tradeshows and participate in other marketing activities.

スキル・資格

Requirements:

A Bachelor’s degree.
3+ years of experience in sales, preferably in EdTech, STEM Publishing or SaaS.
Fluent Japanese communication skills.
Excellent communication, presentation, and negotiation skills in person and online.
Self-motivated, initiative, results-oriented, and willing to learn new skills.
A drive to succeed and a proven ability to be resilient and overcome challenges.
Experienced with Salesforce and platforms such as Hubspot.
Confidence in working with clients and product users

Why Join JoVE?

A competitive compensation package including unlimited commissions on your sales.
You will make a direct impact in accelerating science research and education.
Opportunity to work with global teams and in an environment that promotes innovation and collaboration.
Our strong promotion from within culture draws a clear path to advance your career with us.

会社説明

JoVE is the world leader in providing visual scientific education and learning solutions to support the needs of scientists,
faculty and students in research and academic environments. Our institutional clients include more than 900 universities,
colleges and biotech/pharma companies worldwide, including such leaders as Harvard, MIT, Yale, Stanford and Princeton.
We are a rapidly growing and profitable company with offices in the US, UK, and Australia. Our team works in a fast paced,
fun, and friendly environment and we are constantly seeking talented individuals to help us expand our business.
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