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Bring new products to Japan's and Korea's restaurant chains, and prove the value to customers. The
quick-service restaurant business in East Asia is this division's single largest opportunity, and much of the growth is with
local chains. You'll turn customer insight into products, launches and sales tools. US-headquartered global B2B solutions



https://www.careercross.com/company/detail-594507
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group (9ME R / KR). Tokyo. Permanent. Up to ¥8M. [What you'lldo] You'll take innovation projects from idea to
commercial launch, working with regional and global marketing, R&D, sales, regulatory, supply chain and finance. You'l
spend time with the sales team and customers to understand their business challenges, spot pipeline opportunities, and
make sure each innovation delivers value customers can see. You'll create and refresh sales and customer communication
tools, analyse the product portfolio, and run profitability plans (rationalisation, pricing, cost). You'll support the local teams in
Japan and Korea and help prioritise where to grow. [Why join] A growth business with leading restaurant brands as
customers; regional scope across Japan and Korea; close work with global teams; real influence on what launches. [What
you bring] - 5-7 years in B2B marketing or sales - Fluent Japanese and English - Analytical thinking, project management
and communication skills - Bachelor's degree (economics, business, marketing or sales) - Strong MS Office [Nice to
have] Korean; video and brochure editing. [Apply] Apply via CareerCross or contact Drake International Japan.
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