
【1000～1800万円】Commercial Forecasting Analytics Lead

外資大手製薬会社での募集です。 リサーチのご経験のある方は歓迎です。

募集職種

人材紹介会社
株式会社ジェイ エイ シー リクルートメント

採用企業名
外資大手製薬会社  

求人ID
1617306  

業種
医薬品  

会社の種類
外資系企業  

雇用形態
正社員  

勤務地
東京都 23区

給与
1000万円 ~ 1800万円

勤務時間
09:00 ～ 17:45

休日・休暇
詳細は求人ご紹介時にご案内いたします。

更新日
2026年10月15日 17:46

応募必要条件

キャリアレベル
中途経験者レベル  

英語レベル
流暢  

日本語レベル
ネイティブ  

最終学歴
大学卒： 学士号  

現在のビザ
日本での就労許可が必要です  

募集要項

【求人No NJB2419015】
■Job Purpose Summary

As the leader of Japan's Commercial Forecasting Analytics department this role is accountable for leading a team of
forecasting integrated demand planning and analytics professionals shaping forecasting strategy and providing executive
leadership with robust forecasts market insights and scenario based recommendations that drive business decisions.
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Working closely with Commercial Finance Medical and Market Access the role develops challenges and refines commercial
assumptions translates market uncertainty into actionable business scenarios and ensures alignment between commercial
ambition demand plans and operational feasibility.

Beyond delivering forecasts and demand plans the role is responsible for building team capability developing high performing
teams and fostering a culture of data driven decision making collaboration and continuous improvement.

■Why this role

This role offers a unique opportunity to operate across the full business value chain from market opportunity and commercial
strategy through demand planning and supply execution.

Unlike many forecasting roles that focus purely on statistical forecasting or demand planning this role provides direct
exposure to business decision making and allows you to influence both commercial outcomes and operational execution.

・You will:

・・ Influence business decisions across a diverse portfolio of innovative medicines and vaccines.・

・・ Partner directly with Business Unit Heads Finance leaders and Supply Chain leadership.

・・ Lead a team that shapes business outcomes through forecasting analytics and business insight.

・・ Gain end to end visibility from market opportunity and sales forecasting through manufacturing and supply execution.

・・ Build forecasting approaches tailored to Japan's market realities rather than simply adopting global forecasting models.

・・ Develop a broad understanding of the business by working across multiple therapeutic areas products and stages of the
product lifecycle

■Key responsibilities

（１）Deliver forecasts and predictive analytics that enable better business decisions

・・ Lead Japan's commercial forecasting and demand planning process across the portfolio including innovative medicines
vaccines new launches and established products.

・・ Develop challenge and refine commercial assumptions in partnership with Business unit leaders and Finance and
convert them into robust forecasts business scenarios and strategic recommendations. Ensure that internal and external
business drivers are appropriately reflected in forecasting assumptions.

・・ Analyze the variance between actual and forecast and continuously fine tune predictive models to maintain high
accuracy

（２）Build and develop a high performing forecasting analytics Team

・・ Provide strong people management for a professional team of data analysts data scientists and business planners.

・・ Cultivate team capabilities manage performance evaluations and upgrade the team’s overall ability to translate complex
data into actionable business stories.

（３）Lead integrated forecasting and demand planning

・・ Lead integrated demand planning by converting commercial forecasts and business scenarios into aligned demand
plans that support business objectives while considering operational feasibility.

・・ Challenge unrealistic demand assumptions where necessary and support fact based discussions to balance
commercial ambition with supply feasibility product availability and inventory risk.

・

（４）Represent Japan in Global planning process and ensure forecast accountability

・・ Own Japan's forecast submission process and ensure forecasts are submitted accurately and on time as part of the
commercial planning cycle.

・・ Act as the key representative for Japan in regional demand discussion providing clear explanations of forecast
assumptions business context market dynamics risks and opportunities.

・・ Ensure Japan specific market realities are appropriately reflected in enterprise planning and supply decisions

*Future scope of job and working location will be determined by company.

スキル・資格

■Basic Qualification
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（１）Skill

・Agile and distributed decision making under pressure and with incomplete information using evidence and applying
judgement to balance pace rigor and risk governance and control managing ambiguity and paradox.

・Building strong relationships with Commercial teams who hold final decision making power acting as collaborative strategic
partner rather than an isolated data provider.

・Ability to lead cross functional alignment and drive consensus across stakeholders with different priorities.

・Strong executive communication skills with the ability to translate complex data and assumptions into clear business
narratives and recommendations.

・Creating a performance culture and driving results prioritization execution delivering performance.

（２）Experience

・10+ years of professional experience in Commercial （Sales/Marketing） Business analytics/intelligence or Business
planning within Pharmaceutical （Rx/Ethical drug） or Fast Moving Consumer goods industries.

・Hands on experience in statistical modelling and simulation with multiple variables incorporating identification of key
drivers risks financials and sensitivity analysis using customer data market data or prescription data.

・Experience supporting new product launches lifecycle management business planning or financial planning through
forecasting and scenario analysis.

・Minimum 4 years of experience leading and managing a team of specialized professionals

（３）Education/Certification/Language

・University degree （Data Science Computer Science Statistics Mathematics Business Economics Finance） or practical
experience in a relevant field

・Good written and verbal communications skills in English

Bilingual Japanese / English preferred.

■Preferred Qualification

・Experience in the Understanding of the pharmaceutical industry

・Experience leading commercial excellence

・Understanding of demand planning S OP / IBP supply constraints inventory management and product availability
considerations.

・Conceptual understanding of advanced analytics machine learning or statistical modelling techniques with the ability to
apply them to business decision making rather than purely technical model development.

・Experience utilizing pharmaceutical/medical source （e.g. IQVIA MDV/JMDC or primary marketing research data）

*Legal right to work in Japan.

Skills

Business Analysis Business Forecasting Customer Focused Data Integrity Demand Planning Digital Fluency Financial
Acumen GxP Regulations Lean Management Master Data Management （MDM） Materials Requirements Planning
（MRP） New Product Introduction （NPI） Problem Solving Product Knowledge Risk Awareness Sales and Operations
Planning （S OP） Statistical Forecasting Strategic Alignment Supply Chain Operations Supply Planning

会社説明

ご紹介時にご案内いたします
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