(SNERBEERR] 7HOY FXR—Yv— | OEMiEAEZE

SRS

AR S’
E-AY - RyFVU-

KAID
1616505

ES ]
#R1T - 1EREERIT - EAZE

21 0ES
HEREZE

ERrE
E#8

it
MRS

85
BBRERBO L, DMK

EHA
2026510H08H 20:41

IVEDZE2 St

BFEER
3FRAE

FrUT7 LRIV
PIEERE LAV

FEELAI
EYRR&EFE LA

BEZELRIV
RATF1T

REFE
REE: 215

REO LY
BATORHHTNVETT

BS5EIE

EENLBEBEREY AT ACEIOH 2HERBHERR - 77/ OV - TS51V7-TY,

ARI2aVTR FHUY RIR—TIv—& LT, TERARBHEOEM -
RFQ ( REMKEE) . RIEEMFR. MEENE IOV S AULE LIS, EXT,

BAEASSVBIOIYI =TIV, B AXL—2ay, Hm EXEMPICEREL. BRETREY AT LAEEOR
REXADEEAQRY 3V TY,

"~ Morgan

.
= S
) T

McKinley

BEA4E1,1000B—0E# (B8 - AFIVICKDRE)

FTERMEA—A—EITEANEEEEY,
—EQIXR-YvILEHEEERULEXT,

Page 1 of 3


https://www.careercross.com/company/detail-43840

EFRBHBAR

BT B2HRBEMEOEM « THEA—A—ICHTBEE - AN—T vILEEEMEEEL T IEEXT,

RFQ, RFEfEm. MEABNE IOV S LANS LT, BEZTOEETOLRAEERE
BEEZICSITIHRECIRREEBELVTHIY MERERE
BEOEZERT—IRILY — EORINGEEEGREBE - #15

IVIZFIVYT, B AR -2 3y, HRLBEQHAMPIEEELEL, RE - RFQ - EXERRENDZ LD
M8, MAZRE, ZORE TOUVSLRBRECHY 2BELOFHRSETR-

BEESLIUVHAOT I3V 74 TLAEEEL, E¥ BB LOREEREICT A0

BHT7ADY FOEE NS, SIEEE. JO0YV Y FEBEEZSUVYT

ERIDOF-LEEEL. BEEHFPEE LOBRAREEHANERICRER

Join a leading global automotive technology supplier in Yokohama as an Automotive Account Manager, managing
commercial activities and key relationships with major Japanese automotive OEM customers.

In this role, you will take ownership of customer accounts across the full commercial lifecycle, from RFQ, quotation and
pricing negotiations through program launch and serial production. You will also identify new business opportunities
and support account development while building long-term relationships with key customer stakeholders.

Working closely with engineering, finance, operations, product and commercial teams in Japan and internationally, you will
play an important role in growing customer accounts and supporting advanced automotive safety solutions in the
Japanese market.

Key Responsibilities

« Manage commercial activities for assigned Japanese automotive OEM customers, from RFQ and quotation through
program launch and serial production.

« Support new business acquisition and account development activities to expand existing and future customer
opportunities.

« Build and maintain strong, long-term relationships with key customer stakeholders.

« Coordinate RFQs, quotations and commercial proposals with engineering, finance, operations, product and other
internal teams.

« Support customer negotiations covering pricing, delivery conditions, commercial terms, program changes and other
account-related topics.

« Drive customer and internal action items to ensure effective follow-up and timely resolution of commercial matters.

« Monitor account performance, profitability, prototype activities and overall project progress.

« Collaborate with local and international teams to ensure customer requirements and commercial priorities are
effectively communicated and managed.
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Required Skills and Qualifications

Experience:
« Minimum 5 years of sales, commercial or account management experience within a Tier 1 automotive
supplier.
« Experience managing RFQs, customer quotations, pricing discussions and commercial negotiations.
« Proven experience coordinating with cross-functional teams on automotive customer accounts or programs.
« Bachelor's degree in Engineering, Business Administration or another relevant field.

Soft Skills:
« Strong communication and relationship-building skills for working effectively with customers and internal stakeholders.
« Excellent coordination, ownership and follow-up skills.
« Ability to manage multiple priorities and commercial activities simultaneously.
« Strong stakeholder management skills across local and international teams.
« Proactive approach to customer account management and resolving commercial issues.

Language Requirements:
« Japanese: Native
« English: Intermediate / Business level
« Ability to communicate effectively with Japanese customers and international internal teams in a bilingual business
environment.

Preferred Skills & Qualifications
« Experience working directly with Japanese automotive OEM customers.
« Knowledge or experience in automotive safety systems or other automotive components.
« Experience working within a global and multicultural automotive organisation.

About the Company
Our client is a leading global automotive technology supplier providing advanced safety solutions to major vehicle
manufacturers in Japan and worldwide.

The company combines global engineering capabilities with a strong local presence and established relationships with
Japanese automotive manufacturers. Its teams work across engineering, operations, finance and commercial functions to
support automotive programs from initial business development through serial production.

This is an opportunity to build your career within an international automotive organisation while managing strategically
important customer relationships in the Japanese market.

Why You'll Love Working Here

« Key OEM relationships: Manage important accounts and build relationships with some of Japan's leading
automotive manufacturers.

« End-to-end account ownership: Take responsibility for commercial activities spanning RFQ, quotation, negotiation,
program launch and serial production.

« New business opportunities: Support account development and future business acquisition alongside existing
automotive programs.

« Global collaboration: Work closely with engineering, operations, finance, product and commercial teams in Japan
and internationally.

« Automotive technology exposure: Develop your expertise within an established global supplier of advanced
automotive safety solutions.

« Competitive compensation: Earn ¥11M-¥14M, based on experience and background.

« Flexible work environment: Benefit from flex time, casual clothing and a working environment with minimal overtime.

« International career exposure: Build experience within a global, multicultural automotive organisation with
established products, technologies and customer relationships.

Don't Miss Out - Apply Now!
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