
Sales Manager – Japan　

募集職種

採用企業名
Flexicare Australia Pty Ltd

支社・支店
Flexicare Japan K.K.  

求人ID
1607439  

業種
医療機器  

雇用形態
正社員  

勤務地
日本

給与
経験考慮の上、応相談

勤務時間
In accordance with company regulations

休日・休暇
In accordance with company regulations

更新日
2026年09月01日 10:00

応募必要条件

職務経験
3年以上  

キャリアレベル
中途経験者レベル  

英語レベル
ビジネス会話レベル  

日本語レベル
流暢  

最終学歴
大学卒： 学士号  

現在のビザ
日本での就労許可が必要です  

募集要項

≪Job Description & Position Highlights≫

Responsible for hospital sales of disposable medical devices, driving new business development, expanding existing
customer accounts, and supporting distributors
Able to facilitate product switches and acquire new customers by building relationships with healthcare professionals
and procurement departments
Able to contribute to business growth by understanding the Japanese market’s competitive landscape and customer
needs, and by implementing sales strategies and launching new products
Based in Tokyo, in an environment where you can pursue sales results with autonomy while effectively engaging both

Page 1 of 3

https://www.careercross.com/company/detail-597953


customers and distributors

【Job Responsibilities】
We are seeking an energetic and results-oriented Sales Manager to drive the growth of our disposable medical device
portfolio across Japan. The successful candidate will be responsible for developing new business opportunities, managing
key customer relationships, supporting distributor partners, and delivering sustainable sales growth within the hospital
market.
This role is ideal for a highly motivated sales professional who enjoys working directly with healthcare customers and has a
proven ability to influence clinical and procurement stakeholders.
The position will focus on expanding market share through direct hospital engagement and collaboration with distributor
partners across key healthcare segments.

＜Key Responsibilities＞

1. Sales ＆ Business Development

Achieve annual and quarterly sales targets.
Develop and execute territory sales plans.
Identify and secure new business opportunities within hospitals and healthcare institutions.
Expand existing accounts through product conversion and utilization projects.
Build a strong sales pipeline and accurately forecast business opportunities.

2. Customer Relationship Management

Develop relationships with:
- Anaesthesiologists
- Respiratory clinicians
- Critical care teams
- Operating theatre staff
- Purchasing and procurement departments
Conduct regular customer visits, presentations, and product demonstrations.
Manage product evaluation and trial programs.

3. Distributor Support

Work closely with distributor sales representatives to identify growth opportunities.
Provide product training and commercial support.
Conduct joint customer visits and business reviews.
Monitor distributor performance and market activities.

4. Market Development

Identify competitive opportunities and market trends.
Gather customer feedback and communicate market intelligence to management.
Support the launch of new products and marketing initiatives.

5. Reporting ＆ Administration

Maintain CRM records and customer activity reports.
Provide monthly sales forecasts and business updates.
Ensure compliance with company policies and healthcare industry regulations.

＜Key Success Measures＞

Achievement of sales targets
New customer acquisition
Product conversion wins
Account retention and growth
Distributor engagement and performance
Forecast accuracy
Customer satisfaction

＜Industry＞
Medical Devices | Disposable Healthcare Products | Hospital & Distributor Sales

＜Reports To＞
National Sales Manager / Asia Pacific Director

【Employment Type】
Full-Time

【Salary】
Based on experience and skill level

【Working Hours】
In accordance with company regulations

【Work Location】
Tokyo, Japan

【Holidays & Leave】
In accordance with company regulations
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【Benefits & Welfare】
In accordance with company regulations

スキル・資格

【Required Qualifications】

1. Education

Bachelor’s degree in business, Life Sciences, Nursing, Healthcare, or related field preferred.

2. Experience

Minimum 3–5 years of medical device or healthcare sales experience.
Proven success selling into hospitals or healthcare institutions.
Experience with disposable medical devices or healthcare consumables preferred.
Experience in anaesthesia, respiratory, critical care, ICU, surgical, or related clinical areas highly desirable.

3. Skills ＆ Competencies

Strong consultative selling and negotiation skills.
Excellent communication and presentation skills.
Ability to build long-term customer relationships.
Results-driven with strong commercial acumen.
Self-motivated and able to work independently.
Strong organizational and time-management skills.

4. Language Requirements

Native or fluent Japanese.
Business-level English preferred.

【What We Are Looking For】
The ideal candidate will be a proactive medical device sales professional who enjoys being in front of customers and
identifying growth opportunities. They will be comfortable working in a dynamic environment, managing both direct customer
relationships and distributor partnerships, and delivering measurable commercial results across the Japanese healthcare
market.

【Recruiter Snapshot】
Sales Manager – Japan
International medical device company seeking a high-performing Sales Manager to grow its disposable medical device
business across Japan. The role involves direct hospital sales, distributor management, key account development, product
evaluations, and business development. Ideal candidates will have 3–5+ years of medical device sales experience, strong
hospital networks, and a track record of exceeding sales targets within the Japanese healthcare sector. Native Japanese
language skills are essential, with English proficiency preferred.

会社説明
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