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v Key responsibilities

We are looking for a driven Channel Account Manager to ensure double digit revenue growth Software and best channel
experience.

This position carries individual sales target and requires a hands on approach to driving sales through channel.

To be successful in this role one should have strong collaborative ways of working strategic thinker to develop channel


https://www.careercross.com/company/detail-184450

business plan and professional execution and managing and recruiting in OT and automation industries.

v Responsibilities:

The Channel Account Manager role is focused primarily in driving indirect sales. This position will be quota carrying. You will
be required to develop business plan for assigned partners present to your reporting manager and execute the plans.
Interpersonal skills indirect sales and collaborative sales approach are critical to responding to daily channel centric activities.

You will be responsible for recruiting the right partners with specific expertise and market coverage required by go to market
strategy.

Channel account manager is required to go on customer sites to drive and support closing opportunity.
Lead quarterly business review with assigned partners and analyse each partner’s performance.

You will make sure to qualify partners’ opportunities based on the sales methodology forecasts are accurate leads are
followed up promotions are executed and customers are satisfied.

Work with cross functional teams (internal and external ) to ensure timely resolution of the partners escalations and issues
involving many different internal teams.

Build and maintain relationships with all key partner contacts and executives and remove obstacles to grow business.
Maintaining partner competence through enablement training and certifications
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