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https://www.careercross.com/company/detail-43840
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Join a global analytics leader as an Account Executive in Tokyo, specialising in travel and aerospace data solutions.

This is a high-impact, target-driven role where you will drive both new business acquisition and account growth across
Japan. You will work with leading clients in aviation, travel, and related industries, delivering data-driven insights and
solutions that directly influence business decisions.

Key Responsibilities

Identify and develop new business opportunities while managing and expanding existing client accounts
Build and execute strategic account plans to maximise revenue and client engagement

Collaborate with internal teams to deliver tailored, data-driven solutions to clients

Manage the full sales cycle from prospecting to closing deals

Represent the company at industry events, conferences, and networking opportunities

Maintain accurate pipeline and client activity records using Salesforce CRM
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Required Skills and QualificationsExperience:
o 2-4+ years of experience in B2B data sales or solution sales
« Proven track record of achieving and exceeding sales targets
« Experience managing full sales cycles and long-term client relationships
« Strong prospecting and business development capabilities

Soft Skills:
« Results-driven with strong resilience in a target-focused environment
« Excellent communication skills across multiple channels (phone, video, face-to-face)
« Strong stakeholder engagement and relationship-building abilities

Language Requirements:
« English: Business level
« Japanese: Native level

Preferred Skills & Qualifications
« Experience in travel, aerospace, or analytics industries
« Familiarity with Salesforce or similar CRM systems
« Ability to work across international time zones and travel when required

Why You'll Love Working Here
« Competitive salary with strong performance-based incentives
« Opportunity to work with industry-leading aviation and travel analytics solutions
« Exposure to global clients and international markets
« Attend major industry conferences and networking events
« Clear career progression within a global organisation
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