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EResponsibility :

Take ownership of sales opportunities for security solutions within a defined list of accounts. Assess opportunities develop
comprehensive account plans plan negotiations and manage post sales activities including renewals for the assigned
Enterprise accounts.

Leverage and collaborate with the Channel Sales team to drive lead generation account planning new account development
and expansion within existing accounts.

Promote security solutions effectively showcasing full suite of products and services and drive business generation by
effectively articulating the value proposition of security solutions to customers.

Engage with stakeholders at the highest levels of customer organizations and lead sales meetings and presentations
demonstrating a high level of proficiency.

Articulate issues and concerns to both internal management and external customer support.

ZF) - B

02-)
TRV S —F LTV ) 2— 30 7ONS §—TOEREER
(SaaS/ V779 R/ Exa VT4 /Ry NI—=0A4V TS TSy bT+—L4Letc.)

(i)

- R FRAEEORR
X2 YT A ERTORR
CEVRZALANILDREES

EMinimum qualifications:

Bachelor's degree or equivalent practical experience.

10 years of experience in promoting or supporting enterprise level security solutions.
5 years of experience working with clients in the enterprise cybersecurity or IT field.
Ability to communicate in English and Japanese fluently.

WPreferred qualifications:

Experience in building and nurturing long term relationships.

Understanding of customers needs focusing on identifying their pain points and demonstrating how solutions can address
them.

Ability to launch and grow new territories from scratch.

Ability to deliver compelling messages to diverse audiences from technical teams to executive boards.

Ability to engage and influence C level executives across security and IT business units.
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