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Requirements

As a Sales Lead in Insurance, you will play a pivotal role in driving strategic client engagement and accelerating solution
adoption across leading insurance providers. Drawing on deep industry expertise in life, health, and general insurance, you
will collaborate closely with sales, product, and delivery teams to craft tailored solution strategies, unlock new revenue
streams, and deliver exceptional customer outcomes.

Key Responsibilities

« Strategic Relationship Management: Build and nurture long-term strategic relationships with insurance companies
and industry partners.

« Business Development: Identify and pursue new business opportunities aligned with our insurance portfolio to drive
growth.

« Cross-functional Collaboration: Partner with internal product and delivery teams to develop and present customized
solution proposals that address specific client pain points.

- Sales Leadership: Lead high-impact sales engagements, including executive-level presentations, workshops, and
strategic briefings.

« Client Success & Delivery: Ensure a seamless handover from the sales phase to implementation, maintaining the
highest levels of client satisfaction throughout the lifecycle.
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Qualifications

« Industry Experience: Minimum 8 years of experience within the insurance industry, insurance-specific solutions, or
similar enterprise-grade platforms.

« Proven Track Record: Demonstrated success in enterprise sales, strategic account management, or solution
consulting specifically within the insurance sector.

« Domain Expertise: Deep understanding of insurance industry trends, regulatory frameworks, and key drivers of
digital transformation.

« Commercial Acumen: Strong ability to translate complex client needs into scalable, value-driven solution
opportunities.

« Communication & Influence: Excellent negotiation and stakeholder management skills, with the ability to engage
effectively at the C-suite level.

« Self-Driven: Comfortable operating independently and maintaining high productivity in a remote or hybrid work
environment.
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