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https://www.careercross.com/company/detail-43840
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Join a global science and technology leader as an Account Specialist, helping pharmaceutical companies advance drug
discovery and bring innovative medicines to life. In this role, you will engage directly with customers, identify scientific and
technical needs, propose solutions, and drive new project acquisition. You will play a key part in supporting the development
of life-changing therapies while working with cutting-edge products used across the life sciences and healthcare sectors.

Key Responsibilities

Visit customers to conduct consulting-based sales and secure new projects.

Maintain and strengthen relationships with key customers.

Identify customer issues, challenges, and needs through discussions and analysis.
Deliver technical proposals for new customer projects.

Respond to inquiries from seminars, webinars, and trade shows.

Negotiate and determine sales pricing based on customer and market needs.

Support sales activities that contribute to advancing medicine and scientific innovation.

2 - B
DARY B - B

o BERXR (ERTH)

o BROZM (W%, b24 CED)
¢« BAZE: X1 T17LRIL

o HEE: BEAWARFAZE TR

YVIZMRAEI:
« BN/-OAIa=/—TaveEh - XHH
« BEICT O—FTEZBBM
o MLED - MHED

BEh:
e BEFE: R1T71TLRIL
o HEE HANARAEZLNTENET

[T
o BIE . SHATHAIVRARBTOELRR
o SRS, RE HRIOERICET ZEBME

ZOKRADEY THDER
o RIRERTE
HEEHEOZ WV, FERAREXZSMHETY
RELEFEHEE v Y THRRYR— L HY
RENEFTHOK
BRAHEZEN L. KFREQUEYR— ML THIOREICHB LI EAD?

B

Required Skills and QualificationsExperience:
« Sales experience, ideally in scientific, technical, or related industries.
« Bachelor's degree in a scientific field (e.g., Life Sciences, Chemistry, Biology).
« Fluent Japanese with basic English reading/writing capabilities.

Soft Skills:
« Excellent communication and negotiation abilities.
« Ability to proactively approach and engage customers.

Language Requirements:
« Japanese: Native level.
« English: Basic reading and writing.

Preferred Skills & Qualifications
« Experience selling to life science or pharmaceutical customers.
« Experience presenting technical or scientific concepts to customers.
« Familiarity with laboratory workflows or scientific equipment.

Why You'll Love Working Here
« Contribute to the creation of important new medicines that benefit society.
« Receive excellent training and development support to grow your career.
« Apply your science background to solve meaningful challenges for top pharmaceutical clients.
« Work within a leading global organization committed to innovation and impact.
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