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https://www.careercross.com/company/detail-43840
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Join a fast-growing hospitality SaaS company as a Business Development Manager, driving client acquisition and
revenue growth across the Japan market. You will lead sales initiatives end-to-end, working with hotels, travel partners, and
global teams to deliver tailored solutions. This is an exciting opportunity to shape the expansion of a hospitality tech unicorn
and directly influence its growth in APAC.

Key Responsibilities

Lead full-cycle sales activities, from prospecting and demos to negotiation and closing.
Build relationships with key decision-makers at hotels, hotel chains, and travel partners .
Collaborate cross-functionally with regional teams to adapt solutions to client needs.

Track and analyze sales performance, pipeline, and client feedback to refine strategies.
Represent the company at industry events and support go-to-market initiatives.

Act as a key voice for Japan, providing insights to guide product development.
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Required Skills and QualificationsExperience:
« 5+ years in business development or B2B sales, ideally within hospitality, SaaS, or travel tech.

Technical Skills:
« Familiarity with CRM tools such as Salesforce and structured sales reporting.

Soft Skills:
« Strong hunter mentality with a consultative sales approach.
« Excellent presentation, communication, and relationship-building skills .

Language Requirements
- Japanese: Native fluency (required for client engagement).

« English: Business level (for global collaboration).

Preferred Skills & Qualifications
« Experience running live and virtual product demos.
« Proven ability to create and tailor proposals to client requirements.

Why You'll Love Working Here
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Competitive compensation with ¥17M-¥20M annual package.

Flexible, hybrid work environment with remote options.

Career growth opportunities with continuous training and workshops.
Supportive and collaborative international team culture.

Strong perks including unlimited PTO, free meals, and wellness benefits .
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