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SPACE TECH [Satellite Data B2B Sales] International Company
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https://www.careercross.com/company/detail-326329
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This company is a multicultural, fast-growing space tech company, that builds and launches their own satellites to collect
imagery for remote sensing. This imagery data is used for disaster mitigation, flood detection, nature preservation and many
more.

They are now looking for an experience Solution Sales Representative to drive the whole project management-like sales
processes from lead generation to closed deal.

In this role you would not only sell a product, but a solution, meaning that you will collaborate with the client, analyse their
needs and deliver customised business solutions.
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Responsibilities

1. Identify and Cultivate New Clients: You will be responsible for developing new client relationships with a primary focus
on local governments and major Japanese businesses.

2. Solution-Oriented Sales Approach: As a Solution Sales Representative, your role goes beyond traditional product
sales. You will act as a collaborative partner, analyzing client needs and proposing customized business solutions that
leverage their technology to the fullest potential.

3. Bridge Between Clients and Product Team: Utilizing your insights into customer requirements, you will work closely
with our product team, providing feedback, and suggesting enhancements and new features that align with market
demands.

4. Closing: You will be the driving force behind the sales process, effectively managing negotiations and successfully
closing deals that foster long-term partnerships.
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Requirements

3+ years experience in solution sales or consulting in the IT industry

Proven success in leading sales processes from lead development to closing

Excitement and motivation to learn new technologies and keep updated with industry trends
Native-level verbal and written Japanese
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Nice to have

« Sales experience with intangible IT products or solutions
« Data analysis and documentation skills
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« Experience in negotiating and collaborating with local governments or government agencies

« business-level English skills for internal communication, or willingness to learn

« Experience in one of the following industries: Insurance, Construction, Public Infrastructure, Civil Engineering,
Geospatial, Location Services, Data and Analytics
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Benefits:

« Flex-time and remote work
No dress-code

employee stock options
learning allowance
side-job allowed

etc...
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