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https://www.careercross.com/company/detail-43840

Join a global leader in cybersecurity solutions as an Account Manager for the pharmaceutical industry. In this high-
impact role, you will partner with executives at leading pharmaceutical manufacturers to address business challenges
through cutting-edge cyber security solutions. You will drive new business development, account management, and
executive-level engagement, helping clients safeguard their operations in today's digital society.

Key Responsibilities
« Develop new business opportunities and manage key accounts with major Japanese pharmaceutical companies.
« Propose and negotiate cybersecurity solutions with senior executives and decision-makers.
« Support partner companies with sales initiatives and strengthen market presence.
« Collaborate with internal teams to identify and capture opportunities within the assigned market.

« Provide clients with the optimal product portfolio to meet their business and security needs.
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Required Skills and QualificationsExperience:
« Atleast 3 years of B2B sales experience in the IT industry.
« Minimum 3 years of account management experience with large enterprise clients.
« Atleast 3 years of sales experience targeting pharmaceutical manufacturers.

Soft Skills:

Strong communication and self-management skills.

Ability to build and develop relationships with executive-level clients.
Logical thinking and the ability to design effective account strategies.

Language Requirements
« Japanese: Native level (required for client-facing interactions).

« English: Business-level proficiency.

Preferred Skills & Qualifications
« Proven ability to engage with executives (CxOs) and influence decision-making.

« Track record of successful account development in enterprise environments.

« Consultative sales approach with experience in complex solution selling.
Why You'll Love Working Here
« Competitive compensation
« Opportunities to strengthen your sales portfolio by engaging directly with executives.
« Performance-based rewards and strong career advancement opportunities.

« Comprehensive support programs focused on personal growth and well-being.

« Work for a globally recognized company with a stable foundation and industry leadership.
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