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Inside Sales Representative - 10M OTE
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As an Inside Sales Representative, you will engage with potential customers through phone and email to generate leads and
close sales. You will build relationships, understand client needs, and work alongside the team to achieve sales targets.

Client Details

Our client is a leading American cybersecurity company providing both legacy and cloud-based security solutions. They're
currently investing heavily in Japan to expand their presence and grow their cloud market share by partnering with enterprise
clients and strengthening local operations.

Description

« Identify and qualify new sales opportunities through outbound calls, emails, and other channels.
« Build and maintain relationships with prospective clients to understand their needs and present tailored solutions.
« Manage and update the CRM system with accurate and timely information.

« Work closely with the field sales team to ensure a smooth handover of qualified leads.

« Provide regular reports on sales activities and pipeline status to the sales manager.

Job Offer


https://www.careercross.com/company/detail-3648

« Competitive compensation package: Up to 10M OTE (80/20 split).
« Supportive working environment.

« Hybrid work-style (work from home twice a week).

« Career progression possible.

If you think you're a right match for this opportunity, we encourage you to apply!

To apply online please click the 'Apply' button below. For a confidential discussion about this role please contact Marc
Breynart at +81 3 6627 6088.
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« +2 years inside sales experience in the software industry.

« Strong communication and relationship-building skills.

« Proficiency in using CRM tools and other sales-related software.

« An understanding of the sales process and a proactive approach to generating leads.
« Japanese (English is not required but preferred).

AL

Our client is a leading American cybersecurity company providing both legacy and cloud-based security solutions. They're
currently investing heavily in Japan to expand their presence and grow their cloud market share by partnering with enterprise
clients and strengthening local operations.
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