HiTech

your success is our priority

Business Development Manager, AWS Ecosystem

BEBE

ANt
N Ty oI v RUBRER

RRATES
Fast growing global IT consulting firm

KAID
1557540

e ]
TavHiLFa vy

Ezad0yELs]
HERER

ERFE
E#E

e
BRRER 23X

w5
180075 H ~ 250075 F3

B HE
20255128 26H 16:00

INE=IY 2 St

BEER
10U E

FvrUT7LRIL
ITEIT 147 - BREBBLAIL

HELARI
EVRAKFHEL NIV

BAEL NI
il

AP
KE¥E: 215

REOEY
BARTORFHANVLETT

BEER

Role:

« Lead the business development activity and go to market for AWS business unit for Japan
« Manage and be measured on short-term revenue-goals, medium term GTM/ Deals wins and long-term business
development activities including regional alliances, marketing and strategic initiatives.
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« Should have 5+yrs of prior experience working within AWS or with AWS in the capacity of a partner development
manager.

« Should be familiar with AWS business models such as EDP, SPP, EBC, SCA, MDF etc. in the Japan market and
know how to use it for the benefit.

« Should have worked in Japan market for at least 12-15yrs with enterprise customers preferably in the Manufacturing,
Hi Tech, Semicon and Automobile industry.

« Should have strong understanding in either of the fields — Infrastructure, Applications Engineering or Data. With
working knowledge in others.

« Should be at least an AWS certified Solutions Architect — Associate and be familiar with latest technology and
offerings from AWS.
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