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https://www.careercross.com/company/detail-439933

Page 2 of 3

B3z

The Qt Companyld 7 4 ¥ S~ RICAHAEEBL., 7ORT5 v N7+ —LRERARBRELRET 2. HENLY I I T

TETY,

RE. QUIBAXRDBEWVWEROBRICTERBEVWTWE TN, BATZICE T2 I 54 2BEERRIEICAEIT. QiR 1

VvEyTE LY, BEY—ERDRFEIEKREEDTVET,

ZDRIavTiE, EICEEE, EEA— M A—Y a3y, BR. RE. £5AEE. BEHBICEVTRAKSEIY7TY
F—oaviaRRTEEANOEETHAAY L TCEEZET,

BATBIEQUCE > TRHBEEATIED—DTHY., PHAI Y RIR—Jv—ICE>TREBS LW+ )T Ty TDHE

ICRRYEY,

BBAA:

o I—J)LROA—=Jb, X—=Jb, V=0 )F v RV EFBNEEBRICIVYIINTS
D—R740=79 7. AVNRIYR - TPIORNOYR - O—=JLRO—PX—)LERBLT. FiILLE—ILZDHES
HRET D

BEEF—LADEOICBEEEDI—T 1 VIPEFLERET S

R=TTFTAVITF o IR=IUDNSEDY —REHZDIFTE—ILADEERADRITS

(78R, BHE Y-, QAN —TOBEEHEMHR - BET3

g & T SN RGBT ABERYITBN L. BHRERNICORITS

Qt ORGP Y —ERICEET 2 lBERRZPHICEA S
BEOZ—XEQDMBEEEERBLAEES XAV 21— aVvEIRET S

THYY hEREL, F—TL—VY—%2HEL. Bba35H5
BUMBADORAHBEDT—IR—EH#IFL, KT 3

RATS4VEBEL, REEZRUAF TV

R=TTFAVITARY KDY R—bL, ARV IDBSELNLY—REHE, 7420-Tv795%

About the Job:

The Qt Company is a global software company headquartered in Finland that provides a cross -platform integrated
development environment.

Currently, Qt is used by customer in a wide range of industries in Japan and we are expanding sales of Qt product lineup and
related services to further strengthen our customers in the Japan market.

In this role, you will be responsible for sales activities on companies that develops embedded devices and applications in the
automotive, industrial automation, medical, consumer electronics, professional equipment, and defense markets.

Japan market is one of the most important markets for Qt and it will be a great career advancement opportunity for inside
sales.

Responsibilities:

Contact potential customers through cold calls, emails, and social channels

Source new sales opportunities through inbound lead follow-up and outbound cold calls and emails
Set up meetings and/or calls with customers for the sales team

Qualify leads from marketing campaigns as sales opportunities

Maintain and keep abreast of industry trends, products and services, and the competitive posture of the Qt Group
Routing qualified opportunities to the appropriate sales executives for further development and closure
Effectively articulates the value proposition associated with Qt’s products and services.

Recommend business solutions considering customer needs and Qt interests.

Research accounts, identify key players and generate interest

Maintain and expand your database of prospects within your assigned territory

Build pipeline and close deals

Marketing events support to identify and follow up the leads from the events.
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Requirements:

« Field/inside sales experience is required

« Minimum of 2 years experiences

« Conversational English communication skills for verbal and written
« Experience in handling technology software products (Nice to have)

What We Offer:
« Flexible hours that focus on work/life balance

« Possibility to work up to 3 days/week from home (from 4th Month)
« Mobile phone and subscription
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« A friendly, diverse, and sociable workplace
« Great colleagues from all over the world
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