
Business Development Executive| Player Support -Japan

Business development

募集職種

採⽤企業名採⽤企業名
PTWジャパン株式会社

⽀社・⽀店⽀社・⽀店
PTW Japan  

求⼈求⼈ID
1462153  

業種業種
ゲーム  

会社の種類会社の種類
⼤⼿企業 (300名を超える従業員数) - 外資系企業  

外国⼈の割合外国⼈の割合
外国⼈ 半数

雇⽤形態雇⽤形態
正社員  

勤務地勤務地
東京都 23区, 新宿区

給与給与
400万円 ~ 550万円

ボーナスボーナス
固定給+ボーナス

歩合給歩合給
固定給+歩合給

更新⽇更新⽇
2024年05⽉11⽇ 00:00

応募必要条件

職務経験職務経験
3年以上  

キャリアレベルキャリアレベル
中途経験者レベル  

英語レベル英語レベル
基礎会話レベル (英語使⽤⽐率: 25％程度)  

⽇本語レベル⽇本語レベル
流暢  

最終学歴最終学歴
短⼤卒： 準学⼠号  

現在のビザ現在のビザ
⽇本での就労許可が必要です  

募集要項

Title: Business Development Executive (Individual Contributor role)
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Title: Business Development Executive (Individual Contributor role)

Remote: Anywhere in Japan

Line of Business : Sales, Player Support

Salary: Attractive base salary + Bonus / Incentives

Start: ASAP

Overview

Pole To Win is looking for a Business Development Executive to develop relationships and grow new business revenue
within the video games industry, specifically Player Support in Japan. This individual will be a dynamic and highly motivated
sales individual, who will cultivate and build long term relationships with new clients, close new business, liaise with decision
makers, negotiate service contracts and manage client relationships.

This position is perfect for an engaging, personable, enthusiastic and results-orientated individual, with a passion for video
games and helping developers through post and pre-production services. Growth will be driven through growing and
managing relationships with a dedicated client base through creative solutions matching to developers needs. The
successful candidate will have a track record of exceeding KPI’s through cultivating and growing relationships. You will
report into the Head of Sales for Japan.

What you’ll be doing

Generating new business / large new logo business across Japan, focusing on player/customer support and
community management solutions.
Creating a client base through content lead outreach campaigns and develop and execute contact strategies including
cold calling, social and business networking.
Developing a partnerships strategy in partnership with other key stakeholders in the business and attending client
meetings, presentations, trade shows, etc.
Managing the full sales cycle from prospecting to closing and working collaboratively with the delivery teams to
creative effective solutions for each new client.
Identify new prospective clients, and develop and execute sales development strategies for these and develop net-
new business sales to agreed sales targets
Qualify all sales leads, provide value/benefit assessments, and generate plans to close, and work with the service
delivery teams to create quotations for new and existing customers.
Act as Key Account Manager for selected customers, managing the relationship with the client, customer review
meetings and participating in the communications with the client and handing over to our Client Partnership
Management team

スキル・資格

What we’re looking for

Experience selling customer services, outsourcing services, or adjacent services - ideally player support, community,
and related tech products and services to different stakeholders at all levels of target organizations
Knowledge of Player/Customer Support Management either within business development, account management or
operations with a large network of Player Support contacts in the gaming industry.
Refined communication skills across all communication channels with the proven ability to work largely unaided in
detecting, qualifying, and closing new business.
Excellent problem-solving, analytical skills with strong experience with spreadsheets, word processing, and sales
CRM tools.
Business-level English (spoken, reading and written), with Japanese language fluency
Effective time management and must be comfortable working at senior executive contact levels.
Must be self-motivated and able to operate in a remote environment whilst traveling when required.
Must have dedicated workspace if working from home.
Experience managing a revenue pipeline with excellent presentation, communication, and interpersonal skills.
Ability to forecast opportunities, be self-motivated, organized, with a passion for gaming.
A network of gaming industry contacts would be valuable.
An organized individual with a passion for gaming is advantageous.

Benefits 
Working with people creating cutting edge interactive entertainment
OTE with % based commission package
Video games focused environment
The opportunity to work with video games pioneers creating cutting edge interactive entertainment

Who we are
PTW is a games services company that provides custom solutions worldwide. We believe in accelerating innovation
across the globe. We started more than 25 years ago and since then, have grown exponentially year-on-year to who
we are today. Our history is in gaming, and we are still gamers at heart. In our time within the games industry, we
have worked on over 1,500 titles across all genres and all platforms.

We have grown rapidly over the past few years and now have 42 sites spanning the globe. The PTW umbrella of
companies includes SIDE, 1518, OR Esports, and Entalize. SIDE works at the cutting edge of interactive media as a
provider of audio services for the global entertainment market. 1518 is known industry wide for world-class art and is
also our in-house game and product development studio.
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Basically, anywhere in the world, any platform, any genre, we can help come up with a custom solution to make
games run better, get to market faster, and enhance the lives of more players.

In summary, we connect and bring fun to the world.

Welcome to PTW

会社説明
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