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Job Information

Recruiter
Morgan McKinley

Job ID
1608065

Industry
Bank, Trust Bank

Job Type
Permanent Full-time

Location
Tokyo - 23 Wards

Salary
Negotiable, based on experience

Refreshed
August 19th, 2026 18:49

General Requirements

Minimum Experience Level
Over 6 years

Career Level
Mid Career

Minimum English Level
Basic

Minimum Japanese Level
Native

Minimum Education Level
Bachelor's Degree

Visa Status
Permission to work in Japan required
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A global healthcare company is seeking an experienced Regional Account Manager to drive sales of advanced cancer
diagnostic blood tests across the Kanto region.

In this role, you will build relationships with doctors, hospitals, and key healthcare decision-makers while expanding adoption
of innovative cancer diagnostics. You will identify new business opportunities, lead regional product launch strategies,
achieve ambitious sales targets, and communicate the clinical value of advanced diagnostic testing to healthcare
professionals.

This is an exciting opportunity for an experienced pharmaceutical or healthcare sales professional to join a fast-growing
organisation at the forefront of cancer diagnostics, medical technology, and data-driven healthcare.

Key Responsibilities

« l|dentify and develop new business opportunities with doctors, hospitals, and healthcare organisations across the
Kanto region.

« Build and maintain strong relationships with key healthcare leaders, physicians, and decision-makers to drive
long-term business growth.

« Lead regional plans and commercial activities for the introduction and launch of new cancer diagnostic products.

« Achieve annual sales targets and maintain accurate sales forecasts across the assigned territory.

« Present and communicate the clinical value of advanced cancer diagnostic blood tests clearly to doctors and
healthcare professionals.

« Use medical and scientific knowledge to explain how innovative diagnostic solutions can support better patient
outcomes.

« Monitor regional market opportunities and develop strategies to expand product adoption and sales performance.

« Travel frequently across the assigned territory to meet healthcare clients and support business development activities.
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Required Skills and QualificationsExperience:
« 7+ years of sales experience in healthcare, pharmaceuticals, biotechnology, medical devices, or a related industry.
« Proven experience as a pharmaceutical cancer sales representative or in a similar oncology-focused sales role.
« Demonstrated success managing sales activities and customer relationships across a large geographical region.
« Experience achieving and exceeding sales targets, managing sales forecasts, and developing regional business

plans.

« Willingness and ability to travel frequently to meet doctors, hospitals, and healthcare clients.
« Bachelor's degree or equivalent professional experience.

Soft Skills:
« Excellent communication and relationship-building skills, with the ability to establish long-term trust with doctors and
healthcare leaders.
Highly self-motivated, ambitious, and results-oriented, with a strong commitment to achieving sales targets.
Strong business development and negotiation skills.
Able to quickly learn and communicate complex medical and scientific information.
Adaptable and comfortable working in a fast-paced environment with evolving technologies and healthcare needs.
Strong ownership and ability to independently manage a regional sales territory.

Language Requirements:
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« Japanese: Native level.
« English: Basic level.

Preferred Skills & Qualifications
« Previous experience working for a global pharmaceutical or healthcare company.
« Experience using digital and virtual tools to engage with healthcare professionals.
« Strong track record of achieving ambitious sales targets and performance KPls.
« Experience developing regional commercial strategies for new product launches.
« Experience in oncology, cancer diagnostics, biotechnology, or advanced medical testing.

Why You'll Love Working Here

Make a meaningful difference in cancer care by bringing advanced diagnostic technology to doctors and patients.
Work with cutting-edge medical innovation in a rapidly growing and highly respected healthcare sector.

Take ownership of a regional territory and play a key role in expanding access to advanced cancer diagnostics.
Benefit from an attractive ¥11M-¥14M annual salary with strong performance-driven rewards.

Accelerate your career in an ambitious, high-performance sales environment with remote work/WFH and flexible
working arrangements.

Company Description
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