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Job Information

Recruiter
Morgan McKinley

Job ID
1600635

Industry
Bank, Trust Bank

Job Type
Permanent Full-time

Location
Tokyo - 23 Wards

Salary
Negotiable, based on experience

Refreshed
July 3rd, 2026 02:38

General Requirements

Minimum Experience Level
Over 3 years

Career Level
Mid Career

Minimum English Level
Business Level

Minimum Japanese Level
Native

Minimum Education Level
Bachelor's Degree

Visa Status
Permission to work in Japan required

Job Description
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https://www.careercross.com/en/company/detail-43840
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An exciting opportunity is available for an experienced Account Manager to join a global biotechnology company at the
forefront of genomic innovation. In this customer-facing sales role, you will drive business growth across Japan by promoting
cutting-edge gene sequencing technologies while building lasting relationships with researchers, laboratories, and scientific
leaders. This position is ideal for a sales professional who enjoys working in a collaborative international environment and
contributing to advancements in life sciences.

Key Responsibilities

« Develop and execute strategic sales plans to identify new business opportunities and achieve revenue targets across
Japan.

« Build and strengthen long-term relationships with researchers, key customers, academic institutions, and scientific
stakeholders.

« Partner with local distributors by providing sales support, product training, and commercial guidance to maximise
market success.

« Collaborate with technical support and cross-functional global teams to deliver outstanding customer solutions and
satisfaction.

« Maintain accurate sales activities within the CRM system while monitoring market trends, competitor activity, and
customer needs.
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Required Skills and QualificationsExperience:
« Bachelor's degree in Life Sciences, Molecular Biology, Biotechnology, or a related scientific discipline.
« Atleast 3 years of experience in life sciences sales, account management, or scientific commercial roles.
« Demonstrated success in achieving sales targets and managing customer relationships within the biotechnology,
pharmaceutical, or medical device industry.
Experience working with CRM systems and managing a structured sales pipeline.
Experience collaborating with distributors or channel partners is highly desirable.
Advanced scientific qualifications such as a Master's degree or PhD are an advantage.
Experience selling scientific instruments, genomics solutions, sequencing technologies, or laboratory equipment is
preferred.
« Previous experience working with universities, research institutes, or hospitals is beneficial.

Soft Skills:
« Excellent communication, presentation, and negotiation skills.
« Strong relationship-building and stakeholder management abilities.
« Self-motivated, proactive, and results-driven with a customer-first mindset.
« Excellent organisational and time management skills with the ability to work independently.
« Comfortable managing multiple priorities in a fast-paced environment while maintaining high performance.

Language Requirements:
« Japanese: Native level
« English: Business level

Why You'll Love Working Here
« Join a rapidly growing global biotechnology leader driving innovation in genomics.
« Work with industry-leading sequencing technologies that are shaping the future of scientific discovery.
« Enjoy flexible hybrid working arrangements with remote work options.
« Collaborate with highly skilled international commercial and technical teams.
« Build your career within an organisation that values innovation, professional development, and global collaboration.
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