(&) CareerCross Job Information

D000 0000 000000 /Senior Sales Manager

Job ID: 78378

Job Title: 000 0000 DOO0O0O0 /Senior Sales Manager
Company Name: O00D00o00oooD0ooooooooooooooooon
Job Type: Full-time

Division: Sales / Business Development

Job Location: ., Tokyo Prefecture

Salary: Negotiable, based on experience

Date Posted: July 7th, 2008

Minimum Experience Level: Over 6 years

Minimum English Level: Business Level

Minimum Japanese Level: Native

Minimum Education Level: High-School or Below

Visa Status: Permission to work in Japan
Required SKills: 0000000000 O
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Requirements:

O O Achievement oriented, go-getter attitude, social personality, target driven, high
self confidence

O O Direct and to the point communication focused on results both within Patni
and with customers - no nonsense, get the job done attitude

Job Description: Ooooo
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Job Description:

1. Sales strategy

O O Study market needs and identify opportunities

O O Build strategy to acquire manufacturing clients

O O Develop leads

0 O Build knowledge of domain

0 O Determine client business requirement and fit with Patni offerings
0 O Develop business cases based on analyses of client requirements

2. Sales Operations

0 0O Work as an individual contributor and meet revenue targets.

O O Pursue multiple prospecting techniques including cold calling, referrals, email
campaigns etc. to connect with decision makers at client sites

0 O Identify, research and evaluate new business opportunities, establish contacts
with clients to understand their business needs

O O Articulate the Patni value proposition to prospects and clients.

O O Negotiate commercial and legal aspects of the contracts

3. Client Management

O O Become a trusted advisor to client and help make the client programs
successful

O O Develop and maintain an ongoing relationship with customers to facilitate
future selling opportunities.

O O Manage client expectations on timelines, solutions, pricing etc.

O O Work with delivery organization to ensure meeting of all deliverables

4. Coordination &amp; Liaison
O O Work with cross-functional teams for proposal preparation and presentation,
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contract negotiation and ongoing running of account

0 0O Coordinate with clients for on-time realization of AR

0 0O Coordinate with various delivery teams in delivery from time to troubleshoot
problems

Company Description: 000o00000000000000000
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