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This position is designed to allow for business development to domestic and multinational accounts in Japan.The
succesful candidate will be given all of the tools necessary to succeed.Qualified candidates should have solid business
development and sales experience with IT services, hardware or software solutions.

0 O Essential duties and responsibilities (IT Solutions Sales Manager)

- Develop an extensive network of clients to use Fusion Systems services and products and achieving sales targets.

- Create materials and research suitable markets for the development and penetration of new services to increase
sales.

- Implement and maintain the highest level of customer service, building good relationships with customers and
ensuring their needs and requirements are

recognized and fulfilled.
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- Build strong strategic relationships with Hardware/Software providers to promote service offering and add value to
the solution model.

O O Conditions:

- Annual salary review

- Bonus payments made based on Commission Structure
- 9 hrs average working day / 5 day working week

- Social Insurance

- Company pension scheme.
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O Essential skills: (IT Solutions Sales Manager)

- Knowledge and experience of selling consulting services.

- Experience in Solution Sales

- Provide proof of past sales history and experience

- Understand basic systems integration plan

- Strong knowledge of 3rd party vendor solutions for Japan

- Knowledge of IT Industry including software and hardware

- Vertical knowledge in one of the following industries: Finance, Manufacturing,Transportation, Life Science,
Consumer/Retail...

- Be proficient in Microsoft Outlook, Word, Excel and PowerPoint packages

* Knowledge of Sales Force Automation tools is a plus.

* English language speaking skills is important but not 100% necessary.
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* Japanese language speaking skills is important but not 100% necessary.
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Fusion Systems is seen as one of Asia’ s fastest growing leaders in IT systems consulting, with offices in Tokyo,
Shanghai and Hong Kong. Our systems consultants are spread out across Asia providing high level consulting, design,
implementation, on-site support and maintenance of enterprise based systems. Fusion strives to bridge the gap
between global vision and the local realities of IT systems development. By leveraging our regional teams of
market-proven IT professionals we successfully bring IT and human intelligence together to deliver superior business
intelligence systems and infrastructure to this region and the world’ s leading corporations.

While our business model allows for any opportunity to present itself to our team of IT professionals, Fusion Systems
focuses on industries where we have exhibited profound success dating back to 1992: finance and capital markets,
automotive & transportation, consumer & retail, infrastructure, media & telecommunications, business services and

technology co-sourcing.

Our locations across Asia are staffed with seasoned consultants and IT specialists pre-positioned for rapid deployment
to nearby customers. With extensive experience in technologies such as UNIX & Windows, C/C++, .net/C#, and Java as

well as open-source environments, our IT consultants deliver world class solutions on time and within budget.

Fusion’ s consultancy team are comprised of IT professionals from all over the globe, with many holding degrees of
higher education and speaking Mandarin Chinese, Cantonese, Japanese, Korean and English.

Since 1992 corporations from Europe, North and South America, and across Asia have come to trust Fusion Systems
to deliver a high quality of systems expertise. By closely aligning our interests with those of leading technology
partners (e.g. Adobe, Bloomberg, Cisco, EMC, Microsoft, Oracle) Fusion remains consistently positioned to leverage and

deliver solutions that meet or exceed the expectations of our clients.
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